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Disclaimer

This document and any oral briefing provided in conjunction with this document (the “Presentation”) has been prepared andissued by andis the sole responsibility of Oxford Metrics plc (the “Company”).

The Presentationandits contents are directed only at and may only be communicated in the United Kingdom to (i) persons who have professional experience in matters relating to investments falling within
Article 19 of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the “Order”), (i) high net worth entities and other persons to whom it can otherwise lawfully be
communicated falling within Article 49(2)(a) to (d) of the Order, or (iii) other persons to whom it may otherwise lawfully be communicated, all such personsin i), (i) and (i) together being referred to as
“relevant persons”. By accepting this document and/or attending any presentation, the recipient confirms that he or she is arelevant person. If you are not a relevant person you should not attend the
presentation or accept a copy of this document.

The Presentationis being supplied to you solely foryourinformation and does not constitute or form part of any offer orinvitationto sell orissue, or any solicitation of any offer to purchase or subscribe for,
any securities of the Company nor shall it or any part of it nor the fact of its distribution form the basis of, or be relied onin connection with, any contract commitment orinvestment decisioninrelation
thereto nor doesit constitute arecommendationregarding the securities of the Company. The information contained in this Presentationis selective and does not purport to contain all the information that
any prospective investor may require. The distribution of this document may be restricted by law and persons into whose possession this document comes should inform themselves about, and observe,
any suchrestrictions. The Presentationis not an admission document or prospectus.

Nothingin this Presentation constitutes the giving of investment advice by the Company, its advisers or each of theirrespective members, directors, officers and employees. The Presentation speaks only
as of the date hereof. No reliance may be placed forany purposes whatsoeveron the information containedin the Presentation or onits completeness, accuracy or fairness. The Presentation and any
materials distributed in connectionwith this document may include certain forward-looking statements, beliefs or opinions, including statements with respect to the Company’s business, financial
conditionand results of operations. These statements, which contain the words “anticipate”, “believe”, “intend”, “estimate”, “expect” and words of similarmeaning, reflect the directors’ beliefs and
expectations andinvolverisk and uncertainty because they relate to events and depend on circumstances that will occurin the future. No representationis made that any of these statements orforecasts
willcome to pass orthat any forecast results will be achieved. There are anumber of factors that could cause actual results and developments to differ materially from those expressed orimplied by these
statements and forecasts. Past performance of the Company cannot be relied on as a guide to future performance. Forward looking statements speak only as at the date of this presentationand the
Company expressly disclaims any obligations or undertaking to release any update of, orrevisions to, any forward-looking statements in this presentation. No statement in this presentationis intended to
be aprofitforecast. As aresult, you are cautioned not to place any undue reliance on such forward-looking statements. The Company, its advisers and each of theirrespective members, directors, officers
and employees are under no obligation to update orkeep currentinformation contained in this presentation, to correct any inaccuracies which may become apparent, or to publicly announce the result of
any revision to the statements made herein except where they would be required to do so under applicable law, and any opinions expressed in them are subject to change without notice. No representation
orwarranty, express orimplied, is given by the Company or any of its subsidiary undertakings or affiliates or directors, officers or any other person as to the fairness, accuracy or completeness of the
information or opinions contained in this presentation and no liability whatsoever for any loss howsoever arising from any use of this presentation orits contents otherwise arising in connection therewithis
accepted by any such personinrelationto suchinformation.

By attending the presentationand/oraccepting a copy of this document, you agree to be bound by the foregoing limitations and conditions and will be taken to have represented, warranted and
undertakenthat you have read and agree to comply with the contents of this notice.
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Oxford Metrics - Smart sensing and software group

Globalreach
Distributor network

Oxford Headquarters
Officesin UK, Ireland, USA a

N
nd Germany

Oxford Metrics

We use vision and other sensing
technologies to derive value insights
into real world applications

Software Hardware

1984 2001

Established IPO on AIM

Offices worldwide Countries served
10,000+ 260+
Customers Employees worldwide




INTERIM RESULTS 2024/25

H1FY25 divisional highlights

Motion capture

Vicon Markerless launchedin March

Initial feedback continues to be positive with demos
underway

Dreamscape Immersive’s latest VR experience
already powered by Vicon Markerless

New contracts forVicon’s marker-based
system across all main markets
and geographies

Post period end:

Markerless opportunity pipeline building with modest
revenues expectedinFY25

Launched Active Crown, delivering fast and precise
camera tracking forvirtual production

New Vicon productsinthe pipeline

Smart manufacturing

Multiple contracts across aerospace, medical,
pharmaceutical, and automotive

Strengthened division via acquisition of
The Sempre Group Holdings Ltd

Appointed Dr Simon Gunter as managing
directortolead and grow the division

Post period end:

Completed acquisition of Amber OptixLtd up to
£0.8m

Strengthening our product portfolio

Good H2 visibility with a building orderbook and
pipeline beyond the current financial year




Financials
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H1FY25 financial headlines

Revenue Gross margin % Adjusted EBIT Adjusted EBIT margin %

£20.1Im 65.5% (£0.4m) | (2.0%) (£1.3m)

H1FY24: £23.5m HIFY24:66.8% HIFY24: £3.0m R [ HIFY24: £2.6m

Dividend paid Operational Cash Remaindebtfree

Basic EPS
generation

(0.63p) [£39.9m £4.2m £2.8m

HIFY24:2.34p H1FY24: £54.8m HIFY24: £3.6m HIFY24: £2.2m

* Adjusted (Loss)/Earnings before Interest and Tax, adjusted for share-based payments, amortisation of intangibles arising on acquisition and exceptional costs.
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A closerlook at Hl weighted revenues

% of Vicon motion Rk

capturerevenue
generatedinHI

55% 56%

» HI1FY24 was astrong
comparator due to the
fulfilment of ourrecord
opening order book 50%

Excludingyears

impacted by COVID and

supply chain disruption, 45%
revenuefoerop motion 45%
captureinH1typically

represents

approximately 45% of 40%

the full year’s total

41%

Customer buying cycles
for Vicon are expected 35%
toreturntomore
normalised, historical
patterns, reinforcing the
traditional H1/H2 revenue

: 30%
split.

HT1FY18 HTFY19 H1FY20 HI1FY21 H1FY22 H1FY23 H1FY24
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H1FY25 Revenue by market

Engineering

>

Top 5 ranked UK university
upgraded to Valkyrie system

Unusually highH1FY24 due
to final stage delivery of
largest orderin company
history

Revenue -59% from H1
FY24*

Life sciences

>

Leading group of hospitalsin
Brazilinvestinits first
Valkyrie system

Irish technological university
expanded current system
with Valkyrie

Revenue -31% from H1 FY24*

Revenue £m

H1FY25 HIFY24 FY24
Revenue £m
HIFY25 HIFY24 FY24

Entertainment

>

Major Entertainment
producers across USA,
Japan & Korea investedin
large Valkyrie systems

Improved activity across
most territories

Revenue -19% from HI
FY24*

Smart manufacturing

>

Organicrevenue -3% due to
delivery delays. Sempre
acquisitionadds £3.6m

Multiple contracts secured
across all main markets

Supplied measurement
systemsto Flteamsto
optimise race performance

*H1FY24 was a strong comparator

due to the fulfilment of ourrecord
orderbook

Revenue £m
H1FY25 HIFY24 FY24

Revenue £m

HIFY25 HI1FY24 FY24
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Adjusted EBIT bridge H1FY24 vs H1 FY25

H1FY24 vs HIFY25

» Adjusted EBIT providesa
more consistent comparison
of trading between the
financial periods of the
Group and removes non-
operating costs

» Decreasedinthe period by
N3%toaloss of £0.4m (H1
FY24: profit £3.0.m)

Sales, support & marketing
increase from ongoing
operational cost of Sempre

acquisition andinvestmentin
the customer facing
operations

0.1
-2.6

R&D costs net of £1.8m of
capitalised costsat£2.5m 0.3

slightly below last years - 0.4

costsforHlof £2.5m -
Administration costs 0.9

benefitted from cost savings -0.6 -0.4
executed late H2 FY24 and
early H1 FY25 within the Vicon

business being offset with
costs attributable to Sempre

H1FY24 Sales Grossmargin Sales, support R&D Admin FX & other H1FY25
volume exc acquisition & marketing costs
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Capital allocation

£39.9m*

Cashpost Sempre acquisition

£20m=**

M&A programme

12%

Revenue in R&D investment

Remain debt-free

Return capital to shareholders

Share buyback Continued progressive

programme dividend policy
f£ém & £4m extension 3.25p FY24

*£39.9m cash as of 31March 2025 including effect of Sempre acquisition and share buyback c. £3.6m. **£20m minimum for M&A programme



Motion
capture
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Motion capture

'| 9 8 4 Specialised cameras
) Integrated software
Established
All Marketleaderand
ViconIP goldstandard

Three mainmarkets

Life Sciences Entertainment Engineering

100s >80%

Diverse applications Repeat business

NICON

Life Sciences & Engineering customer types
» 70% academic
» 30% commercial

Entertainment customer types
» 70% commercial
» 30% academic

Direct sales:
UK & North America

Indirect sales:
c. 45 territory distributors
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A diversifiedinternational customerbase \l | Co N

Engineering Entertainment Life Sciences

AIRBUS

University
«Manitoba
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Vertical markets and use cases

Entertainment

Life Science

Engineering

vV v.v vy

Content creation for games and v-tubing
Visual effectsinfilm and streaming episodic tv

Location-based Entertainment- interactive gaming, immersive VR,
augmented experiences, e-learning, luxury goods, training

Clinical gait analysis

Biomechanics

Sports Research

Product Design - sports apparel, shoes

» Robots & Drones

» Control system design and validation

» Product Design & Testing - automotive, aerospace
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Case study: Sports performance - Saucony

Foundin1898, Saucony
is amanufacturer of
high-performance
running shoes.

Saucony use marker-
based motion capture
to helpimprove
performance of
athletesandinthe
development of their
newest running shoes.

“Small, subtle changes
could make a big
difference overthe
course of amarathon.”

Malindi Elmore,
Elite marathon runner
and Saucony athlete

Vicon’s high precision
tracking captures every
intricate detail of the
athlete's performance,
ready to be analysedin
the software.

Vicon’s software
provides actionable
insights to understand
how different running
shoes can affect the

athlete’s performance.

The intuitive and easy
touse software
enables ahigh
throughputwhen
analysing athlete
performances,
testing multiple
variations of the same
shoe model.
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Successful launch of Vicon Markerless in March 2025

"The new markerless system from Vicon has significantly
accelerated our creative process, enablingus toreachresults
faster. We now receive mocap data much more quickly thanbefore,
which allows our artists to experiment with new ideas in a fraction of
the time. This streamlined workflow not only fosters creativity but
also enhances our ability to iterate efficiently and fine-tune
performances.”

Ben Kolakovic, Virtual Production Operations Manager
Industrial Light & Magic

“We use Vicon Markerless as a creative sketchbook, testing

ideas instantly before committing to a full shoot. It shortens DS IMENSION
the feedbackloop, giving directors a tangible handin the -
previsualizations. This empowers our team to make smarter,

faster, creative decisions - driving betterresults.” ? NGE Go

Vincent Aupetit, Creative Director
Framestore Pre-Production Services (FPS) RIPPLE

EFFECT
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Case study: Dimension and Vicon Markerless

Dimension tested
Vicon Markerless
toseeifit enabled their
teamstoinstantly
capture motion data,
so that their directors,
animators, and
visualizationteams
couldwork faster

and more efficiently.

“The great thing about
the Vicon Markerless
systemis thatwe can
put talent straight onto
the performance
capture stage and
very early start testing
creativeideas.”

Simon Windsor,
Co-Founder& Co CEOQ,
Dimension | DNEG360

Reduced setup times
meant more focus on
performance and
storytelling, allowing for
fasteriterationand more
dynamic production
schedules.

Actors could move
naturally,
unburdened by suits
ormarkers, leading
to more authentic
performancesanda
more immersive
creative process.

Real-time tracking of
actors, props, and
cameras ensured
seamlessintegration
into Dimension’s
existing virtual
production pipeline.
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Positioning Vicon to capitalise on growth opportunities

Vicon Markerless launched;
modest revenues expected
in FY25

New marker-based
contracts secured worldwide

Post period end: Launched
Active Crown & further new
productsin pipeline

Appointment of
divisional managing
director

H1 FY25 /Pm

Operations

RevOpsprogram
expansion

Campaigns

I

Markerless
Product
expansion

Expand capability
in Entertainment,
commence Life
Sciences pioneer

programme

expansion

Marker
Product

Broadenreach
withimproved
capabilities

Operations

Continuinginventory
optimisation

Process and ERP
improvements

Strong focus on cost
management



Smart
manufacturing
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Smart manufacturing

Metrology and vision systems Markets and use case examples

2000 500+

» Automated quality control of aircraft components
Both companies established ~ Customers » Inspection of aircraft parts to ensure standards

Automotive
» Quality controlonEV productionlines
» Componentmeasurement to meet precise Flspecs

2023 2024

IVS acquired Sempre acquired

Medical
» Automated contactlensinspection
» Inspection of medical device components

IVS Sempre

Precision Engineering
VisionIP Sales, distribution, service

» Precise measurement of highly complex parts
» Quality control of manufactured components

75% 35m

Repeatbusiness

Lensesinspected weekly
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Case study: Contactlensinspection

Aleading contact
lens manufacturer
wantedto enhance
production speed,
increase throughput
andupholdthe
highest standards
of product quality.

The client
transitioned froma
manual inspection
processtoafull
automated,

IVS visual inspection
system.

VS’ non-contact
visontechnology
conducts precise
and rapid
inspections of every
contactlens

athigh speed.

IVS non-contact
inspection systems
enhance production
speed, minimise
downtime, and increase
throughput

Visiontechnologyis
abletodetect the
minutestlens
defect, ensuring
consistent quality
across alllenses

Integrated
seamlesslyinto
existing production
lines, enabling
scalability.

Compliant with
strict medical
deviceregulatory
and validation
standards.
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Case study: Medical device measurement

Medical device
components need
to be measuredto
ensure patient
safety and product
performance.

Sempre provided a
leading medical
component
manufacturerwitha
measurement
system, custom
fixtures,
programming,
installation, training
and validation.

This end-to-end
solution enabled the
client to measure
components to the
highest precision,
improve cycle times
andincrease
throughput.

SPEED

ACCURACY

Sempre’s solution
Improved measurement
cycle times and part
throughputforeach
component.

Inspectingand
measuring key
dimensions to the
highest precision.

REPEATABILITY

he W _d

COMPLIANCE

Sempre custom fixtures
ensures measurements
arerepeatable,
reproducible and
removes human error.

Compliant with
strict medical
deviceindustry
regulations.
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Our technologies add value to many aspects of manufacturing

1. Compliance
Strict compliance - esp. health, safety & legal

Emphasis on customer & patient safety

Purity - free from contaminants

6. Software
Data: collection; storage; orchestration

Data driven adaptive control
to aid optimization

Software based guidance systems
foroperator support

Advanced analytics and Al

5. Production
High volume & throughput production

Highyield /low fail rate
Reliability

Absolute precision tolerances

Impeccable appearance

3. Quality@

Quality Control
Automated Inspection

From sample to 100% testing

4. Operations
Optimisation of product and process

Ability to automate Repetitive Processes
Efficient sorting

Traceability
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Turning projects to products, building an engine for growth

OUTBOUND SALES 2 INBOUND SALES

» Combine sales ability with

engineering deliverables l
» Enhance our ability to turn high value

projectsinto volume sales Sales Engmeenng projects
» Drive non-linear growth - maximising the

efficient output of our development engine

o SEMPRE IVS

» Optimise ordertorevenue cycles Metrology Vision

VOLUME X VALUE

Examples:
Medical Contactlensinspection systems

Automotive Bore inspection system for high-performance vehicles

Defence Sorting/filtering system identifying non-conforming parts
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Bringing together capabilities for growth

H1FY25 /%D

Contracts across multiple
industries

Acquired The Sempre Group

Appointed new MD to lead &
grow division

Post period end: Acquired
Amber Optix; strengthening
our product portfolio

Establish the
leadership team
and governance of
the division

M&A programme

Define our markets,
focus on strengths
and differentiation

Drive sales activity
across division
addressing
customer bases
and wider
opportunities

Robust programme
management to
deliveragainst

projectsandaclear

roadmap

e

Product Operations
Definition &

Marketing

Productise our Build the
capabilitiesand Operations engine
maximise sales to deliverfor
outcomes of customers
por: éee?‘;se.llcr;eaar:; De\{ellop the most
efficientorderto
revenue processes

forthe business

Focusonkey IP
andtech
capabilities

Look for assets
that could
accelerate product
and operations
growth



Al
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GenAl and Vicon technology in content creation

GenAltool: Vicon Markerless: Vicon Hybrid system:
Quickly articulate Ideaiteration, Markerless + Markers help with
creative visions, rehearsals and rapid more challenging movements

storyboards and ideas prototyping as the technology develops

Vicon Marker system:
Full performance capture,
multiple characters, directed
movements, complex and
highly detailed
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MARKET DYNAMICS: Content Creation Market

Generative Al tools

IP & Copyright
concerns

Opportunities for Vicon

vV v vy

Text toimage orvideo - e.g. Runway, VEED

Motion Creation - e.g. DeepMotion, ChatPose

GitHub repos and lots of start ups

Quality improving but movement complexity, nuance and control lacking

Al-generated motions based on existing performances could raise
questions about originality and rights, complicating legal and ethical
considerations

E.g., Disney & Universal suing Midjourney

» Use Altools to enhance our solution providing quality improvements

» Combining mo-cap with Al-generated motion allows for novel, cost-

effective, and creatively rich animations
Leveraging Vicon data to create a Motion Generation Tool
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GenAl in our other markets

In Engineering

In Life Science

In Smart Manufacturing

Deterministic systems needed for measurement with the highest accuracy
and lowest latency for controlloops (Vicon)

GenAl assists with data analysis and simulations

Human movement is a complex, biological process
Accurate Al replication will require overcoming significant challenges

Human movement is individual therefore deterministic systems (markers)
and specialised Al (markerless) stillneeded (Vicon)

Alisused forsimulation and diagnosis assistance

» Must measure the actual partinsitu
» OMusesAlto enhance vision solution
» GenAlenhancesintegration and downstream data analysis



Strategy
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Strategic focus

Motion capture Smart manufacturing

» Corebusiness - profitable andreliably
cash generative

» Agile execution of
markerless opportunity

» MarkerlessforlLife Sciences and core
marker technology optimised

>

Combine capabilities, build a
growth engine and scale

Be the precision/ vision provider
across multiple aspects of quality and
manufacturing processes

Establish product-driven
approach supported by
developmentroadmap

Selective M & Ato accelerate our
ambition

»

New three-year plan being formulated

&— 6-12months

» Grow markerless salesincluding ARR

» StartLife Sciences Markerless Pioneer
Programme leading to product launch

» Furtherinventoryreduction
» Optimisation of working capital

6 -12 months

Clearprogress - 'Projects to products’

Upsell / cross sell opportunities;
capitalise on current sectors

Ordertorevenue cycle optimised
1-2 M&A deals

>

6 months

Three-year plan expected to be
launched at full year results



Outlook




INTERIM RESULTS 2024/25

Outlook and H2 priorities

H2 trading
has startedinline with
previous years

Good visibility in
smart manufacturing,
building orderbook
and pipeline which
continues beyond
current FY

Typical motion
capture pipeline
across majority of
geographies

Anticipates full year
Adjusted EBIT to be
in-line with Board
expectations

US policy change
relating to academic
fundingimpacting US
motion capture
operation

Long-term
fundamental drivers
of business remain
yige]ple]

Markerless global
demos underway;
expect torealise
modest revenues
inFY25

Additional
f4m extension
of share buyback

programme




Appendix
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Group Revenue by geography

UK

Long-standing university
customer upgradedto
flagship Valkyrie system

Northeast university invested
inan additional system for
theirnew virtual production
stage

» Revenue +49% from H1 FY24*

North America

Triple AAA game developer
upgraded to alarge Valkyrie
system

Reduced government funding

Revenue -37.5% from
H1FY24*

Revenue £m

H1FY25 HIFY24 FY24
Revenue £m
HIFY25 HIFY24 FY24

Europe

» Leadingltalian aerospace
company investedina
VEILGCHERYSIGIN

» Reduced government funding
» Revenue -18% from H1 FY24*

Asia Pacific

» New virtual content studio
invested in Valkyrie enabling
V-Tubers to live broadcast
realistic digital avatars

» Localtariffsin China
» Revenue-19% from H1 FY24*

H1FY24 was a strong comparator

due to the fulfilment of ourrecord

orderbook

Revenue £m

n .

H1FY25 HIFY24 FY24
Revenue £m

6.3

H1FY25 HIFY24 FY24




INTERIM RESULTS 2024/25

Established* motion capture competition

NICON

* Optical marker orinertial measurement unit motion capture




Marker based competitors

Price

Capabilities

38
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Markerless motion capture market - Content Creation (selected competitors) NICON

Generative Al » Runway
» Many others

Specialised Al » Vicon, move.ai, Thia, Captury
» Deepmotion, Yoom
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Disciplined and consistent M&A strategy

Identifv taraets LEVERAGE STRONG NETWORK OF ADVISORS
» Investinnon-linear growth g

» Clearproductand
technical synergies -
software oriented

» Proven market acceptance Value creating M&A
Sense. Analyse. Apply.

of technology and service

» Robust operationsand
delivery capability

» Able management teams
with a growth mind-set

» Canaccelerate company (3]
growth and delivery engine @

RIGHT ACQUISITION. RIGHT PRICE. RIGHT REASONS.

Strict financial criteria

» Disciplined valuation

» Attractive actual or
potential cashflow metrics

» Good-to-highrevenue
visibility ora dominant
positionin a niche market

» Use of earnouts

» Screenandreject many
targets
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Group income statement
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Group balance sheet
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Group cash flow



